


eCommunity:

Members of a supply chain, including distributors, customers,

and consolidators, coming together to offer a unified

eCommerce solution, a common web presence, a cost effective

transaction processing model and a visibility of information

which can be exchanged amongst the participating members.

The community can be formed as a non-profit organization, or

a community can be created especially to serve an industry

vertical or a group of participants with a common goal.

Customer:

One endpoint in a supply chain. While a customer might be a

buyer and a seller, by definition, the eCommunity is only

concerned with the customer from a buyer perspective; a

customer wanting to buy something from the eCommunity.

Supplier:

Another endpoint in a supply chain. While a distributor

obviously buys things from manufacturers, in our eCommunity

we are concerned only with the selling role as a vendor.

In today's distribution world, many suppliers are

beginning to form communities in partnerships, to offer

"integrated supply" contracts to their customers for both

regional and product line "one stop shop" purposes.

Suppliers form an eCommunity and the customer

typically will have a contract with that eCommunity.The

customer will have rules and limitations on what they can

buy and whom they buy it from within the community

and what price is paid by the customer globally.The

customer will have additional business rules on how they

buy from each of the appropriate buying sources within

the community.The benefit to the customer comes in the

form of consolidation services within these systems, such

as consolidated billing and consolidated purchase analysis.

National Accounts / Integrated Supply  allows a customer

to:

Place orders globally and still receive the uniform

pricing nationally, irrespective of which participating

supplier actually fulfills the order.

Place a single order with different participating

suppliers, and receive a single invoice for all goods and

services provided from those suppliers.

Customers can place their orders using one of the

following methods:

Electronically using EDI or XML to the community

Place an order through any of the marketplaces

(Purchase Pro,Ariba, etc.)

Create an order from the communities web

storefront, using eCatalog or one of the other bizLinx

PTX web based ordering solutions.

National Accounts is deployed as one of the solutions of

a bizLinx PTX PTX (Private Trading eXcahnge). bizLinx

PTX  is a robust system with all the capabilities of a back

office ERP system, which can manage high-volume

transactions, real-time connectivity to trading networks &

marketplaces.The robust pricing matrix provides a full

suite of pricing abilities to handle most any pricing

contracts between customers and the suppliers.The

business rules of the virtual supplier can be configured

individually for each of contract between a customer,

supplier and the community.Additionally the bizLinx PTX

offers a tighter real-time connection capability with the

suppliers ERP and EDI systems. It adds a tighter

integration to the community and also increases

intelligence and visibility across the entire community.

This allows for a significant decrease in the transaction

costs and inventory carrying  costs.

The bizLinx PTX system also interfaces to third party

systems such as:

Manifest systems, like Clipper-Ship, for freight

calculation and billing,

Sales tax systems, like Taxware International, for tax

calculation and invoicing

Credit card systems like IC-Verify, for credit card

processing

Document Management System.

The system has a data warehousing application that

allows the community to generate inventory movement

activity reports by region, by customer and/or by

product.The system supports a complete audit capability,

ensuring the highest transaction integrity for audit trials.

It is also designed to be available 7 X 24, with backups

and other housekeeping capability to be done with the

system online.
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National Accounts

Sears Corporation a nationwide retailer of tools and

accessories buys regionally from different wholesale

distributors. Each of the regional stores has individual

contracts with their local distributor.The four major

regional wholesale distributors form an alliance to

service Sears nationally.They have an exclusive contract

with Sears for their product offerings and national

account strategy for a single price structure and

consolidated sales and billing information.The four

distributors run different back office ERP systems.

A PTX (Private Trading eXchange) formed by the four 

distributors is deployed using bizLinx PTX.All product

pricing information for Sears is setup in the bizLinx PTX

system. Each of the regional Sears stores place their own

purchase orders.The order is placed electronically (EDI /

XML) or placed on the PTX web site. Based on the

business rules and the sears store location the order is

redirected by bizLinx PTX to the appropriate distributor.

The distributor ships the product directly to the store

and an invoice generated by the distributor is stored in

the PTX. bizLinx PTX consolidates the billing information

and sends a consolidated bill to Sears corporate. Sears 

corporate can request consolidated sales information

that can be obtained easily generated from the PTX with

the Analysis tools.
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Integrated Supply

PULTE Construction, a national residential home building

company buys regionally from different wholesale

distributors based on the project sites.They buy

electrical, plumbing, heating & air conditioning and

copper fittings from different distributors.The four major

regional wholesale distributors supplying electrical,

plumbing, heating & air conditioning and copper fittings

form an alliance to service PULTE regionally.They have

an exclusive contract with PULTE for all their product

offerings. PULTE merely has to place a single order, for

all of their product requirements and will receive a single

billing and sales information.The four distributors run

different back office ERP systems.A PTX (Private Trading

eXchange) formed by the four distributors is deployed

using bizLinx PTX.All product and pricing information

for PUTLE is setup in the bizLinx PTX system.The 

regional construction site places a single purchase order

for all their electrical, plumbing, hvac and copper fitting

requirements.The order is placed electronically (EDI /

XML) or placed on the PTX web site. Based on the

business rules and the product on the order, the order is

split in to multiple orders and redirected by bizLinx PTX

to the appropriate distributor.The distributor ships the

product directly to the store and an invoice generated

by the distributor is stored in the PTX. bizLinx PTX

consolidates the billing information and sends a

consolidated bill to PULTE corporate. PULTE corporate

can request consolidated sales information that can be

easily obtained from the PTX.

3

PULTE Construction

Electrical Wholesaler

SX.Enterprise

Copper Fittings Dist.

PICK Based ERP

Refrigeration Distributor

TREND 8.0

Pipe Valve Fitting Dist.

Multiple Systems

Order
Shipment
Invoice
Invoice

Integrated Supply



HARDWARE REQUIREMENTS:

The UNIX server hosting the bizLinx PTX/eCatalog

application minimum configuration:

IBM RS6000  with 1 CPU, a minimum of 512 MG of RAM and a

minimum of 4, 9 GB hard drives

The NT server minimum configurations and network

requirements

*  NT Server running Windows NT version 4.0 with 

service Pack 4 recommended Microsoft IIS (Internet 

Information Server) v.3.0 or 4.0. Progress 9.0 with 

Webspeed 3.0. pcAnywhere. NT version 8.x 

*  Server must be: at least  400MHz with 128 MB 

RAM, CD-ROM, 2 GB Hard Drive, LAN 

Card and Internet Connection
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